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By JOHN TARLETON

In 2006, Martha Nadell was paying
$1,450 per month to live in 4
cramped basement apartment in
Windser Terrace,

But shortly before she was forced
to move, Nadell spotted an-ad for an
affordable housing lottéry in. h
neighborhood newspaper. Spon—
‘sored by the Fifth Avenue Commit-

 tee, 'a Brooklyn non-profit, the.

lottery offered aspiring first-time
-homebuyers a shot at purchasing a
three-story brownstone in Park

Slope that would normally be far out

of their price range, - - ,
“T didn’t think Pd be able to affor

" tobuy anything in New York, but al-
go thought I'd never qualify for an.

affordable housing program,” sai
‘Nadell, an associate professor of

English at Brooklyn College. “But I -

did qualify, and I won!”

After she was tapped in October,
2006 Nadell entered a whirlwind
process that culminated in her be- .

coming the new owner andlandlord
of abrownstone priced at $460,000 in
dune 2007, Since then she has be-

come something of an evangelist
-$55,000. You can sign up to be notified
by e-mail about new affordable hous-
ing lotteries for both home purchase

about such programs, spreading the

word to other CUNY faculty and:.
staff about how they can navigate.
the system.and become:hemeown--

ersin New York City.
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The odds in her housing lottery

- were far better than Lotto. “Twon it
by being number 40 in a list of a few
hundred who applied,” Nadell told
Clarion. “In a recent Fifth Avenue
Committee lottery with an income
cap of $96,000, only around 30 people

applied ~ and one of those 30 won.” .

Income caps vary. In some recent

Martha Nadell at home in Brookiyn.

lotteries for affordable housing home
‘sales, maximum incomes ranged
from $30,000 to more than .$150,000..
There are also lotteries for afford-
“able rental units under programs

like Mitchell-Lama, where some re-
cent income caps ran from $26,000 to

andrental programs:-
“It’s a matter of tracking down

. these programs and not assuming
- you won't qualify,” said Nadell

After winning her lottery, Nadell
still had to establish that she was
fully ready to assume the burdens of
home ownership before the Fifth
Avenue Committee (www fifthave,
org) would sell her the house. Nadell
compares the process to “learning a
new language.” First she had to sub-
mit salary sfubs and tax returns and

go through a rigorous credit check.
She then {ook a class from Neigh-
bors Helping Neighbors (www.nhn

home.org), another Brooklyn-hased )

non-profit, which helps prepare :
would-be homeowners. She learned
the details of how to obtain'a

Money from renters . is what made
Nadell’s purchase affordable: rent

.covers atmost half of her monthly
: &,home—related

05ts-of $3,500.
AI;TERHATWES'
Robert, MéCool, Nadell’s instruc-

- torat Nelghbors Helping Nelghbors

(NHN), said prospectwe home buy-
ers who receive training from non-
profits like NHN don’t experience

' _the kind of manipulation and decep-

became commonplace in

“It pays to dig-around to look for

'.favorable mortgage products,” she

added. With help irom NHN, she re-
ceived a fixed-rate, 30-year mortgage
at 5.625% inferest. She also had to
‘make 3 down payment of 5% and pay
-$23,000 in-closing. costs, which she
covered by takmg on a second loan
“for10 years: at 4% interest,

. ‘Banks have tightened their lend-
ing practices since Septem-

mortgage, how to acquire a There Is . ber’s finaneial meltdown.
Ioan for closing costs, making: Ilﬂ!l-pl‘ﬂflt Higher credit scores and
a down payment, signing a. hElp:fOl" larger down payments are
contract, budgeting forhome 772 - now being  demanded of
ownership and more. f|r5t'tlme mortgage applicants, said
“Ome of the great things huyers " M¢Cool, Where Nadell was

about this process is that they
were not going to just sell me the
house and have me lose it,” Nadell
said. For example, “they wouldn’t of-
fer me the house unless the [month-
ly] cost would be no more than 30% of
my income.”

Nadell also took courses on prop-
erty management from the City’s
Department of Housing Preserva-

ablet6buy her home with-5%.
down banks would now expect to see
10% or even 20%. “On the low salaries

- we get at CUNY, even putting down

5% can be a stretch,” commented
Nadell. Some programs offer assis-
tance with dewn payments.

MeCool emphasized that it is cru-
cial for prospective home buyerstobe
realistic about what they can afford |




